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A MESSAGE FROM KIRK CASSIDY & PAUL METLER
First and foremost we would like to wish all of our clients a happy belated new year, and we hope that everyone enjoyed the holiday season. Family is extremely important to us, and we always look forward to the holidays for the chance
to spend some quality time with our family –
Kirk: This year Jessica and I were able to spend a lot of quality time with
our two wonderful children watching movies, sleeping in, and eating too
much food. We also made the most of the chilly weather by making fires
on the deck to keep us warm and melt the marshmallows on our
s’mores. Trae and I spent a lot of time practicing baseball, and Jessica took
Samarra and Trae to visit the NFL Hall of Fame. Our elf on the shelf Elfy
McJiggles also enjoyed the holiday season, he was very mischievous this
year! He was caught playing UNO with Samarra’s stuffed animals, sneaking into the candy jar, painting the windows, and he even TPed the entire house! Of course Jess and I
were stuck with the job of cleaning up after him, but the kids enjoyed it so much that it was almost worth it.
Paul: The holiday season was full of excitement this year – I was
able to see my beautiful daughters perform in the Nutcracker, and at
a Lions game during halftime. After noticing that my mom had been
feeling a little down, my sister and I decided to get our families together and hopped on the train for a trip to Chicago to lift her spirits.
The trip was incredibly special, it’s difficult to pick the most memorable part. We enjoyed all the Windy City favorites – the shopping, the
food, and a visit to the Museum of Contemporary Art. We also had
the chance to see the Blue Man Group perform live. It was a truly
special trip for everyone in the family, and everyone was so happy that we were able to
cheer my mother up!
We both have a lot to look forward to in 2015. We are looking forward to exercising and staying healthy this year,
you’ve heard the resolution many times but we’re actually going to do it this time! Our children are growing – Mara is
going to high school this year, Ilana is going to middle school, Trae is going into 5th grade, and Samarra will be going to
kindergarten. Our business is also growing; we received great feedback from our clients at the end of last year, and we’re
excited to have two new team members to help us with our new projects for 2015!
This first issue of our quarterly newsletter is one of the many new things we have planned for this year. We have
always believed that knowledge is power, and want to give our clients as much access to the information they need as
possible. In order to do this, we have also created a new format for our existing classes, and a brand new educational event
called a “Lunch & Learn”, which we will introduce later in the newsletter. We hope you find the information valuable and
enjoy the stories we have to share.

- Kirk Cassidy & Paul Metler -

CLIENT CORNER: PETER & SALLY ALLEN
		
Peter established his real estate business in 1975, and Sally has been working with her
husband at Peter Allen & Associates ever since. They have been married for 42 years and share a deep
love for each other, and for the city of Ann Arbor. The Huron River holds a special place in Peter’s heart,
he fell in love with it on an autumn canoe trip when he visited Sally while she was pursuing her master’s
degree in library science at the University of Michigan. The offices of Peter Allen & Associates now look
over that very river. In addition to the office space for the business, Peter Allen & Associates acquired
a row of buildings on North Main Street in Ann Arbor, which he transformed from an old, industrial
corridor into an exciting new place to live and work.
		
Peter shares his love and passion for the work he does through the classes he teaches
at the University of Michigan Business School. One of his real estate development classes is focused on
giving students tools to help develop cities with vitality, including lively, transit-oriented downtowns and
livable neighborhoods through real estate development and investment. When he teaches, Peter makes
frequent reference to Ann Arbor for emerging trends in urban revitalization, sharing his passion and
experiences with his students. He has been a strong influence and an inspiration to many of his students,
many of whom have established careers in the real estate business. His students have worked in large, bustling cities like Chicago and
New York, but the clearest sign of how influential Peter has been to his students is the fact that some of them have chosen to stay in
Ann Arbor to pursue their careers in real estate.
When they aren’t in the office, Peter and Sally enjoy spending time outdoors hiking, cycling, and skiing in the winter. They
have three children – Ben, Sarah, and Doug. While Doug lives in Ann Arbor and works at
Peter Allen & Associates, Sarah and Ben live in Colorado. This gives Peter and Sally the
perfect reason to visit the beautiful Centennial State. They usually travel to Colorado once in
May and once in October during “swing season”, so that they can enjoy golfing in the morning and then hit the slopes in the afternoon.
Peter was able to make an extra visit at the
end of last year between his teaching semesters.
Although he always enjoys the natural beauty of
Colorado, it was a special treat for him to be able to
spend more time with his children and grandchildren, especially his oldest granddaughter who just
started her freshman year at the University of Rochester in New York. He enjoyed quality
time with them at home, but they also managed to make time for some adventure and traveled up to Breckenridge to enjoy some skiing and snowboarding.

CHARITY SPOTLIGHT: JESSICA CASSIDY

Jessica is involved with many charitable foundations, but has been most
actively engaged with the Leukemia & Lymphoma Society as an advocate, volunteer and educator. She first became involved at the time of her
father-in-law’s diagnosis. At the time he was able to take advantage of
some of the services that LLS provides to patients, and the organization
became a huge factor in helping their family by providing both support
and educational information. Jessica has since been working with the organization for six years, and is deeply involved in the advocacy program,
having travelled to Washington D.C. to speak in support of public policy
positions that accelerate progress toward cures for blood cancer, and
improve the quality of life of patients and their families.
Jessica is a liaison to the Senior Campaign Manager of the Light the Night Walk, and
helps with coordinating the Ann Arbor event, as well as cultivating and maintaining sponsor
relationships. Light the Night is one of the largest LLS campaigns, and this year Jessica has
decided to concentrate her efforts on making it an event that is more recognizable in the local
community. Many people are unaware of the fact that the University of Michigan has the largest
concentration of blood cancer researchers in the country, and Jessica hopes to make this information more mainstream and encourage people to support the local research efforts. As a part
of her commitment to Light the Night, Jessica also participated in the Executive Challenge with
a group of professionals from all over the country. Together,
they were able to raise $3.5 million for LLS, and were published in the February 2015 issue of Forbes Magazine.
If you would like more information on the Leukemia and
Lymphoma Society or would like to donate to Jessica’s
campaign, please visit: http://pages.lightthenight.org/mi/AnnArbor14/jcassidy

Introducing...
“LUNCH & LEARN”

We are very excited to announce that we will be
having our first quarterly “Lunch & Learn” on
Tuesday, April 14th at The Polo Fields Golf &
Country Club.
What is a Lunch & Learn? Exactly what it
sounds like - we would like to invite our clients
and their guests to join us for lunch, along with a
community member who will share their knowledge and expertise on important retirement and
community issues.
The idea for a Lunch & Learn was inspired by
our passion for educating retirees and our desire
to give back to our clients. We would like the
Lunch & Learns to be as engaging and valuable as
possible. Therefore, although financial issues will
be a part of every Lunch & Learn, we are excited to
bring in different members of our community to
discuss other important retirement issues.
Formal invitations will be sent out soon with more
information including our guest speaker and topic.

NEW EMPLOYEE SPOTLIGHT: ERIN ULLRICH
Please join us in welcoming
Erin to the SPA family! Many of you
have probably already met Erin or
Senior Planning Advisors is offering a ground-breaking financial education
spoken to her on the phone. She has
course for individuals and couples ages 50 to 75.
spent several years working with financial institutions as a Personal Banker
As one of our clients, you have access to information and resources necand a Sales Analyst, and has received
essary in planning well so you can retire well and live well. But do your
accolades as a banker for providing
friends/family have questions about their retirement? If so, this is the
exceptional client services. Erin became
perfect class for them!
interested in the Retirement Planning
industry and she joined our team in September 2014 as a
This is a no-obligation educational course - not a sales pitch. Attendees will
Relationship Management Specialist.
receive a text book and unbiased information about investment planning,
Erin is originally from Wixom, Michigan. She
healthcare planning, tax information, estate planning and so much more.
received her bachelor’s degree in Marketing from Walsh
Tuition is only $49, which covers all course materials, but, as a client of
Senior Planning Advisors, you can sponsor your friends/family through
College in Troy. Erin and her husband have a 5 year old son
a Retirement Elevated Scholarship. All tuition fees go to our Retirement
named Austin. She enjoys spending as much time as she can
Education Foundation, and are donated to other charities.
with her family – they watch a lot of sports together, and are
big Red Wings and Wolverine fans. They also love to travel,
Want more information? Give us a call at (866) 211-1904. This could be
and often take Austin to the beach, zoo, and museums, but
what your loved ones need in order to plan well, retire well and live well.
Erin’s favorite vacation spot is the Caribbean.
As a Relationship Management Specialist, Erin asUPCOMING RETIREMENT ELEVATED COURSES:
sists clients with all service issues related to their retirement
Eastern Michigan University, Livonia Campus
plan as well as any additional client concerns and requests.
Wednesdays March 4th & 11th, 6:00-9:00pm
She helps manage new accounts as a liaison to our clients,
Thursdays March 5th & 12th, 6:00-9:00pm
ensuring ongoing communication and timely resolution to
any service items. Erin also oversees our client wealth portal
Location: The Earl Lewis Room at Rackham Graduate School
setting up new accounts and responding to all client service
University of Michigan, Ann Arbor
Wednesdays May 6th & 13th, 4:30-7:30pm
issues related to this technology.
Tuesdays May 12th & 19th, 6:00-9:00pm
Erin has been enjoying learning about retirement
planning with Senior Planning Advisors, and we are excited
UPCOMING EVENTS
to have her on the team. Having spent most of her professional life in Corporate America, Erin enjoys the close
LUNCH & LEARN
relationships that she shares with the rest of our team and
TUESDAY, APRIL 12:00-2:00pm
POLO FIELDS GOLF & COUNTRY CLUB
all of our clients – “I was surprised with all of the success of
SPA, they treat all of their clients like family… They open their
CLIENT APPRECIATION
homes and hearts to the clients – that makes a big difference”.
SATURDAY, APRIL 25TH 5:00-11:00pm
UNIVERSITY OF MICHIGAN MUSEUM OF MODERN ART

FOR YOUR INFORMATION....
Last year the U.S. Treasury Department issued the final regulations allowing individuals to postpone taking a portion of their
required minimum distributions until as late as age 85. The law requires that if you choose to delay taking RMDs, the pre-taxed retirement funds (such as an IRA, 401k, or 403b) must be placed in a QLAC, or Qualified Longevity Annuity Contract.
What is a QLAC?
• A deferred income annuity that pays the annuitant later in life (at age 80-85).
• The funds in a qualified account are not subject to required minimum distribution, allowing you to defer having to pay income
taxes.
Other advantages
• The value of a QLAC is excluded from the account balance used to determine the required minimum distributions.
• Lower initial deposit of premium dollars required to guarantee bigger income payment later in retirement years
This improves liquidity in the case that you want or need it.
• Insurance against longevity risk
Funds in a QLAC provide assurance that you will have income for the rest of your life.
Limitations on premiums
• The amount of premiums paid for the contract under the plan cannot exceed $125,000 or 25% of the owner’s account balance.
• Variable and Indexed Annuities
Indexed and variable annuities do not qualify to be a QLAC.

